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Why Your Organization Should Use a

White-Label
Power Bl
Platform




In today's data-driven world, businesses rely heavily on analytics
and reporting tools to make informed decisions. Microsoft Power Bl
has emerged as a leading solution for data visualization and business
Intelligence.

However, not all organizations have the resources or expertise to develop and maintain
their own reporting platforms. This is where a White-label Power Bl platform comes into
play. By leveraging a white-label solution, your organization can reap the benefits of
Power Bl under your own branding, without the overhead of developing a platform from
scratch.

€) What is a White-Label Power Bl Platform?

A white-label Power Bl platform is a fully developed, customizable
reporting solution that you can brand as your own. It integrates the robust
features of Power Bl with the flexibility to tailor the platform to your
organization's specific needs. This allows you to offer advanced analytics
and reporting capabillities to your clients or internal teams under your
brand identity.
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Benefits of Using a
White-Label Power

Bl Platform

Cost Efficiency

4

 Reduced Development Costs: Building a
reporting platform from the ground up
requires significant investment in time and
resources. A white-label solution eliminates
these costs.

« Lower Maintenance Expenses: Ongoing
updates, bug fixes, and feature enhancements
are managed by the provider, reducing your
maintenance overhead

Quick Time-to-Market

 Immediate Deployment: With a ready-to-use
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platform, you can deploy the solution rapidly,
gaining a competitive edge.

o Scalability: Easily scale the platform as your
user base grows without worrying about
infrastructure limitations.

Customization and Branding

e Brand Identity: Customize the platform's
interface, logos, and color schemes to align
with your brand.

o Tailored Features: Add or remove
functionalities to meet the specific needs of
your organization or clients.
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Enhanced Focus on Core
Business

e Resource Allocation: Free up your technical
teams to focus on your core products or
services rather than platform development.

e Expert Support: Rely on the provider's
expertise for platform-related issues, ensuring
optimal performance.

Access to Advanced Features

o Latest Technologies: Benefit from the latest
Power Bl features and updates without
additional development work.

o Integration Capabilities: Seamlessly integrate
with various data sources and third-party
applications.

Improved Client Relationships

e Value Addition: Offer your clients a powerful
analytics tool under your brand, enhancing
your service portfolio.

e Customer Loyalty: Providing a comprehensive
solution can increase client satisfaction and
loyalty.




Use Cases for a
White-Label Power

Bl Platform

Monthly Budgets vs Actual Results

Consulting Firms ;::al Sales Budget Allocation

Consultants can offer customized analytics s100K

solutions to clients without investing in platform

development, enhancing their service offerings. l

Actuals vs Budgets (Daily) Software Companies
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needs while maintaining consistent branding.

New Leads

Marketing Agencies

299 Agencies can provide clients with branded
dashboards that showcase campaign

performances, analytics, and ROl metrics.
Last Month: 289 (+3.55%)
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How to Choose the
Right White-Label

Power Bl Provider

« Assess Customization Options

Ensure the provider offers extensive customization to align the platform
with your brand and functional requirements.

« Evaluate Support and Training

Look for providers that offer comprehensive support, including training
sessions, documentation, and customer service.

Consider Security Measures

Data security is paramount. Verify that the provider complies with
iIndustry-standard security protocols and offers features like role-based
access control.

«  Review Pricing Models

Understand the pricing structure to ensure it aligns with your budget and
offers scalability as your needs evolve.
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A white-label Power Bl platform presents a strategic opportunity for your
organization to offer advanced analytics solutions under your own brand
without the complexities of development and maintenance.

You can enhance your service offerings, strengthen client
relationships, and focus on your core business objectives.

The Reporting Hub, a Microsoft-endorsed
white-label Power Bl platform, can streamline
reporting for your organization.

We've been providing Power Bl portals since 2017 and serve happy customers
in all corners of the globe!

https://your-url.com
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